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It's never been so easy to earn with

v/} TrueProject

Predictive Intelligence for Improved Project Health
Selling is as easy as 1... 2... 3...

1 Identify Your Prospect

Identify your customer and prospects to engage. Your best initial
prospects will be CXOs and their delegates in the IT, Delivery, and PMO.

2 Schedule a Demonstration
with your prospect

...and contact your LiquidPC representative to register your opportunity:
sales@liquidpc.com

3 Engage Your LiquidPC
Representative

Your LiquidPC rep will arrange with TrueProject experts to engage with
you, including conducting the demo and to provide guidance through the
sales cycle.

www.TrueProjectinsight.com/introduction

For sales aids, see:

www.TrueProjectinsight.com/CDW
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